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Keeping Auctions Simple

With so much confusing publicity about changes to auction rules in recent times, below are some valuable guidelines that will assist you in planning your strategy when it comes to bidding at a Bayleys auction.

1. THERE WILL BE NO “DUMMY BIDDERS”
You can be assured that all bids at a Bayleys auction are entirely genuine and that our auctions are conducted with total transparency in compliance with the REINZ Code of Practice.

2. IF A VENDOR BID IS USED IT WILL BE CLEARLY STATED AS THAT
The auctioneer has the right to place bids on behalf of the vendor. This will only occur if you and the other bidders choose not to bid, and will only take place at a level clearly UNDER the figure at which the vendor will consider selling. Note: Each vendor bid will be clearly declared as that by the Auctioneer.

3. YOU NEED TO BID IN ORDER TO BUY
It is advisable for you to bid during the Auction to indicate your interest in the property. Once a property has been declared “on the market”, the highest bidder will be the winner of the auction unless someone else places a higher bid before the auctioneer calls “sold”.
If, however, the bidding does not reach the vendor’s reserve price, the property will then be “set aside”. In this case, the open competition of the auction is then lost and the highest bidder may be provided the first right to negotiate. You must be the highest bidder to have this right so as to be “in the driver’s seat”.
If you are not the highest bidder, you may not get the opportunity to negotiate at all as the auctioneer has total discretion to sell the property to someone else without referring to you at all. This is why letting the auctioneer know of your interest by bidding is so important.
We’ve got some more handy hints here too, to make sure you’re fully prepared when it comes to bidding for the property that has captured your interest.
· DO YOUR HOMEWORK
When it comes to buying property, there's no such thing as too much research. Speak to agents who know the area, find out what similar properties have sold for and explore the neighbourhood thoroughly. That way, when the time comes to bid, you know exactly what you're bidding for. 
· GET OUT AND ABOUT
It pays to attend as many auctions as possible before you start bidding. Watch how different auctioneers behave, and study the tactics of individual bidders. Not only will this give you some ideas on how to bid yourself, but also you never know when one of these auctioneers or bidders might be at the auction of the property you want to buy! 
· WORK OUT YOUR OWN LIMIT
It is important that you set your own bidding limit. Decide what the property is worth to you, (not someone else), and having allowed a margin of perhaps 5 to 10 %, try to stick to it. 
· NEVER STOP ON AN EVEN NUMBER
Wherever possible, it pays to set an uneven limit, rather than stopping on a round number. For example, rather than stopping at 310,000, try going to 311,000. You may get a pleasant surprise as one bid can make the difference between getting the property of your dreams, or missing out on it.
· ASK FOR HELP
Don't be afraid to ask a friend, relative or real estate agent, to assist you with your bidding. Many people ask someone else to bid on their behalf as they may be less inclined to bid emotionally and to stick to a predetermined limit. An adviser's experience can be an important asset on auction day. However, if they are going to bid for you, you need to make sure that they have very clear instructions on what they can and can't do on your behalf in order to avoid any misunderstandings in the heat of the moment.
· DRESS TO IMPRESS
It never does any harm to dress for the event. If you look like an affluent, confident property buyer, this will help convince your competition that you won't stop until the property is yours. Remember that it isn't always the person with the most money that wins at auction. It is always the person who convinces everyone else to stop bidding. 
· CHECK THE PAPERWORK
It is a good idea to have a good read through all the paperwork related to the auction beforehand. Wherever possible, contact the agent handling the sale and ask them to provide you with a copy of the documentation. This is normally possible in the week prior to auction. Read through all of the documents and always ask if you are unsure of anything. It is important to clarify details such as settlement terms, deposit and fixtures before the auction commences, (not after it has been knocked down to you)! 
· BE CLEARLY VISIBLE
Remember how an auction looks from the auctioneer's perspective. They are often looking at a large number of people who are invariably turning around, whispering, brushing away flies, shielding their eyes, etc. If you are standing at the back of this scene, or hidden in the shade of a tree, the auctioneer may well miss your bid, particularly when you are bidding for the first time. Stand in clear sight of the auctioneer and make your first bid obvious to them. 
· BE CLEAR IN YOUR BIDDING
Make sure the auctioneer understands what you are doing. Bid early, clearly and confidently, and avoid unusual sign language that may be misunderstood. 
· MAINTAIN CONTROL
If the bidding is increasing in larger denominations than you are comfortable with, consider offering a lower denomination as your bid. The auctioneer does have the right to refuse it, but there is absolutely no harm in trying.  On the other hand, don't be afraid to try and increase the bidding with a "knock out" bid if your competition is showing signs of slowing down. This can often throw doubt into the mind of the other bidders and get them to stop even though they have not yet reached their limit. Good luck in your bidding and remember, the staff of Bayleys Real Estate are always happy to assist you during our auctions should you need it…Feel free to ask at any time.
